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Record momentum, renewed confidence: IPEM Global 2025 proves 

that “Winning the Long Game” is more than a theme, it’s our shared 

mindset.

Antoine Colson | CEO & Managing Partner at IPEM

More than 6,000 participants from 59 countries joined us in Paris for a record-breaking 

and most international edition ever! 

This confirms IPEM Global as the leading, most effective, and largest LP/GP fundraising 

conference in private capital. 

I am truly proud - and grateful - to hear so many of you describe this gathering as your 

favorite. We are both humbled and energized to see over 1,400 Limited Partners find their 

home in Paris, especially with the launch of our very first IPEM LP Congress. 

One of our top priorities is to make meaningful connections easy - and we delivered, with 

over 1 million LP/GP matches and tens of thousands of meetings generated. 

A heartfelt thank-you to the 400+ thought leaders and C-level decision-makers who took 

the stage for candid and insightful discussions shaping the future of our industry. You’ve 

reaffirmed both our theme and the appetite for our shared vision of private capital. 

Together, we are winning the long game, my friends!



2,161
Firms


(+6% vs. IPEM Paris 2024)

830
GP Firms


(+14% vs. IPEM Paris 2024)

1,468
LPs


(+25% vs. IPEM Paris 2024)
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6,000
Participants


(+16% vs. IPEM Paris 2024)

59
Countries

60%
International Firms

Breakdown by activity

Fund Managers 38%

Investor 36%

Advisor 14,5%

Business Service 6,5%

Other 5%
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51%

24%
15%

6,5%

3,5%

75%
participants are 
Fund Managers 
and Investors 

Fund managers

Investors

Advisors

Business Services

Others



830
GP firms at the event


(incl. 217 new GPs)

705
Funds in fundraising
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Breakdown of GP firms per AUM (€)

7%

€0-100m

19%

€100m-500m

10%

€500m-1bn

32%

€1bn-10bn

18%

€10bn-50bn

14%

€50bn+

Investment strategies

Private equity 31%

Private debt 21%

Real assets 19%

VC 18%

Other 10%



1,468
LPs at the event
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Investment strategies

 LP Private equity 31%

 LP Private debt 21%

LP VC  21%

LP Real assets 19%

LP Other 10%

LPs by Type

Asset ManagersSingle Family Offices Wealth Asset owners Other Investor 
Types

Single Family Office


22%

Funds of Funds


18%

Insurance company


11%

Assets Manager


10%

Private Bank


10

Wealth 
Manager


10

Sovereign Fund / 
Government


7%

Pension Fund


5%

Bank


7%

Foundation / 
Endowment


2%

Other Investor


1%

Investment 
Consultant


2%

Corporate 
Investor


2%

Multi-Family Office


19%
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11 Summits

Asia Pacific Sponsored by: Private Equity Sponsored by:

Climate Sponsored by: Secondaries Sponsored by:

Impact Unigestion Emerging Managers Sponsored by:

Infra & Real Assets Sponsored by:

Value Creation Sponsored by:

North America Sponsored by:

Venture & Growth Sponsored by:

Private Debt Sponsored by:

29 Private Markets 

conference sessions

With “Winning the Long Game” as its guiding theme, IPEM Global 2025 brought together global private 

capital leaders for thought-provoking sessions, tackling how to turn disruption into opportunity and build 

enduring success.

14 Breakout sessions

Organized by: 

Athvance Capital, B4Finance, Bank of China, 

Cathay Innovation, Clipway, Dedale, DIFC, 

France Invest, FTI Consulting, Klee Capital, 

Logical Pictures, New Alpha Asset 

Management, S64, StepStone, WinstantGold 

Private Fund Foundation

1 Together for equity 
special session

Sponsored by:

With:
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LPs speak as one during IPEM’s inaugural LP Congress: a testament to knowledge sharing

700
LPs

4
stages

26
panels, presentations, 
breakout sessions, and 

workshops

Headline Sponsor: Sponsors: Educational partners:

Key takeaways

Arbitraging economic policy uncertainty is a persistent edge


Geopolitical skills have opened a new chapter in due diligence


LPs are still experiencing a distribution winter


Buyout performance is persistent, particularly outside the US


Co-investments best underwritten with realism not optimism


Evergreens risk misaligning incentives, but could also help 

improve asset allocation
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What’s next with Evergreen structures?

Shenal Kakad

Head of SSG Private Markets at Barclays Wealth & Investment 
Management

“We try and segment a client’s weath into 3 buckets, what we call 3 Ls : liquidity, 
lifestyle, and legacy.”

Will we see the emergence of passive private market indexes?

Alessandro Tappi

European Investment Fund (EIF)

“The old market was campaign-driven, but the new market is evergreen, with 
one capital call upfront instead of multiple drawdowns.”

Building Tomorrow: Long-term private capital shaping Europe’s 
infrastructure

Lionel Assant

Global Co-Chief Investment Officer at Blackstone

“For every single subsector we want an AI scorecard: does this business have a 
mode, proprietary data, how can AI enhance or disintermediate the 
business?..We have an AI leader in every single portfolio company in the world.”

Investing in the AI revolution

François Candelon

Operating Partner at Seven2

“What I tell my companies in terms of AI is to hunt and not small rabbits, 
elephants will have a lot of impact on your EBDA if engineered well.”

The big picture on private markets

Fabio Osta

Head of Alternatives Specialists EMEA Wealth at BlackRock

“In wealth we’re entering a new era of growth for Private Markets, we’re 
effectivly at the start of a journey where we’re seing a shift in asset allocation 
from traditional 60/40 to a 50/30 in the wealth space.”

Is private the new public?

Valerie Baudson

Chief Executive Officer of Amundi Alternative and Real Assets and 
Member of Executive Committee of Crédit Agricole

“Secondaries is for me one of the most interesting asset classes or expertise in 
the private assets area today.”
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Sustainability, risk and return

Lars Dijkstra

CIO of PGGM

“Every single investment line in the portfolio needs to be a conscious decision 

between risk return & sustainability.”

How to build a private markets platform

Emmanuel Deblanc

Chief Investment Officer, Private Markets of M&G Investments

“The recipe for success is to make sure tha you keep the special sauce and 

investments teams intact.”

How asset owners are mastering the art of the deal

Claire Gawer

Head of Fund Platform at BNP Paribas Asset Management - Private 
Assets

“As an LP it’s also about bringing solutions to your GPs... all the different new 

type of solutions you can bring show that what is important is to create a 

strong partnership.”

Alternatives in 2035 - where will we be a decade from now?

Philipp Freise

Partner, Co-Head of European Private Equity at KKR

“Of the 750-800 billion a year we need to reform Europe, 80% needs to come 

from the private segment... companies want to have larger capital providers, 

the we need to find capital somwhere.”

Infra & Real Assets Summit: Is infrastructure still infrastructure? What 
ownership of the asset class means in today’s market

Sikander Rashid

Global Head of AI Infrastructure & Head of Europe at Brookfield

“People always ask the question is the bubble - technology, AI, data centers?... 

Over the last 250 years the world has seen 6 general purpose technologies, AI 

is the next one. Will there be some capital lost? Yes but...”

Launch of the 3rd annual IPEM Fundraising & Allocator Outlook Report 
2026

Nicolas Beaugrand

Partner & Managing Director of AlixPartners

“We invented this analysis 3 years ago of LP demand and GP supply by sector... 

The top 4 are the same last year. Then last year there was huge competition 

and massive suplly from GPs, here there’s less, more balance brought back to 

technology and software.”
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How to build a private markets platform

Isabelle Scemama

Global Head of AXA IM Alts

“Size matters... You need size for diversification, for quality, for liquidity.”

Value Creation Summit: From Specialist Function to Strategic Backbone: 
The Rise of Sustainability in PE value creation

Elin Ljung

Operating Partner, Head of Sustainability & Communications at Nordic 
Capital

“First of all you need to look at the material factors from an environmental 

social or governance perspective that can really drive topline growth.”

Infra & Real Assets Summit: Energy transition spotlight: The lucrative and 
rocky road to sustainable power

Scott GOSSELINK

Managing Director of Generate Capital

“Two stats to remember: the US is putting on the size of the French electrical 

grid every 3 years... and 95% of the new energy generation comes from 

sustainable energy.”

Venture & Growth Summit: Why conventional sourcing is a risk to 
performance

Gulsah Wilke

Partner and Head of Germany at DN Capital

“In Germany every 5th founder is a woman but only 1% of capital flow to 

women, while studies suggest having at least one woman in leadership or 

fouding team massively increases performance of companies... Every 4th 

company in Germany is founded by migrants but 60% of unicorns have at 

least ine migrant co-founder.”

The big picture on private markets

Jim Pittman

Executive Vice President & Global Head, Private Equity of the British 
Columbia Investment Management Corporation

“For the better part of a decade plus, private equity benefitted from low interests 

rates and great growth in AUM. Since COVID, there have been many more 

headwinds; interests rates, supply chain, geopolitics, tariffs and inflation. Many 

assets sit for mucj longer periods. As many more GPs come back to market, how to 

forecast capital allocatio, the velocity of capital from the invested assets, and wich 

part of the market to focus upon becoming much more difficult.”

Winning the Long Game in Private Wealth

Teena Jilka

Senior Private Markets Investment Advisor at Mercer

“If you can’t educate distributors and clients, you’ll never win the long game in 

private wealth.”
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Opening Reception

Sponsored by

Morning Boxing Class

With IPEM Wellness partner :
LP/GP First-timer Breakfast

Networking Drinks

Sponsored by

Official Dinner

Sponsored by

Paris Experience by Night

Sponsored by

ESG Breakfast

Sponsored by

Comms & Marketing Lunch

Sponsored by

Wrap party

Sponsored by
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100+ journalists from our trusted media partners

And from reknowned media outlets from around the globe
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Speaker interviews done at the event at IPEM’s TV Studio
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$100bn+
in planned LP allocations over the next 

12 months

3,300
 new commitments expected


with LPs actively seeking new GP relationships

 New LP entrants
are driving growth


particularly at smaller ticket sizes

The 3rd edition of the report focused on trends in LP demand and GP supply, 

published in partnership with our Knowledge Partner AlixPartners Download the report

https://community.ipem-market.com/ipems-latest-allocation-fundraising-report-highlights-shifting-dynamics-in-2026


Industry supporters 18/20
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Meaningful 
connections for 
Private Markets

Not just events, a journey

November 5-8, 2025

Wuxi - Beijing - Hong Kong
september 8-10, 2026

Palais des congrès, 
Paris, France

p a r i s

Meaningful 
connections for 
Private Markets

march 23-26, 2026

Paris, France

may 13-14, 2026

Dubai International Finance 
Center (DIFC), Dubai

future

april 21-22, 2026

Renaissance, Chicago, USA

X

North

America

february 3-5, 2026

Palais des Festivals, 
Cannes, France

community

The Pulse of Private Capital

57% of participants 

have already confirmed 

they’ll be back in 2026.

are you in?




